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For Fifteen Years Gerdes Aviation Has Built a Reputation Based on Quality, Integrity and Value

As Southern California's fastest growing aircraft brokerage and sales company, Gerdes Aviation continues F= = = = = = = = ===
to grow by offering our customers the most satisfying and complete sales experience available anywhere.
Our dedicated and experienced sales staff will handle everything from pre-sale preparation to final sales
documentation and post-sale delivery. You will receive the best selling price for your aircraft without the 5 [}
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time and frustration of selling on your own. Our agents are trained and experienced in aircraft preparation, § . m m e m m m = = -

marketing and negotiations. We will do the work for you!
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Call Today and See Why Most of Our Business Comes From Repeat Customers.

Some of Our Current Inventory - Call For More!

| 1978 Cessna P210N TTAF: 1800, SMOH:
100. Brand new custom metallic paint and
leather interior, new lighted woodgrain
instrument panel overlay. Garmin 530, HSI,
and much much more! Only one owner since

% new, this aircraft is a must-see! CALL!

1971 Cessna 402B TTAF: 7078, SMOH: 285.

Xlnt, well equipped, beautifully cared for. Ext.
. 8-9/10, Int. 7-8/10. Garmin 530 & 430 GPS/

= NAV/COM, Garmin 327 Transponder, Good-
rich WX500 stormscope and more! Very good
paint, no damage, always hangared! @~ CALL!

1969 Cessna 150J TTAF: 4366, SMOH: 702.
~ Qreat Airplane, Weekend flyer! Comp. Log-
.. books. Ext. 8-9/10, Int. 7/10. Mitchell MX-300
- Digital NAV/COM, Narco AT-150 Transpon-
der, AR-850 Alt. Encoder & more! Nice Paint,
~ Auto Gas STC (not used), New Carb. $23,500

1969 Cessna 310P TTAF: 4660, Engines 1936
SMOH, Props 1150 SMOH. Good looking,
documented maint. history & complete log-
books. Ext. 8/10, Int. 9/10. Built-in Audio
Panel, Apollo 2001 NMS GPS, 4-Place Inter-
com. Great Cross-Country Aircraft!  $85,000

1978 Piper Lance PA-32R-300, TT 1403, Eng.
1403 SMOH, Prop: 0 SMOH. Com. Logbooks
& Maintenance Records. Ext. 7/10, Int. 8/10.
Two owners since new, same owner since ‘78.
Perfect IFR platform with an IFR Certified
King KLN-89B GPS and more. $119,500

Additional Inventory

1978 Cessna T210M TTAF: 2303, Incredible - too much to list! CALL!
1976 Aerostar Project TTAF: 4246.2, Great project, great price: SOLD!
1966 Piper Cherokee 140 TTAF: 3252, Great time builder: SOLD!
1974 Cessna 182P TTAF: 3234, Calif. based, always hangared: SOLD!

Gerdes Aviation Services

Street Address: 4012 W Commonwealth Ave < Fullerton CA 92833

Mailing Address: PO Box 2872 - Fullerton CA 92837

Pitot-Static Testing Appointments: (714) 525-7545 - info@gerdesaviation.com

. Why Use a Broker?

Brokers work on commission and want to sell
your aircraft for the best price in the shortest time. If
the broker markets your aircraft at too high a price, it
will sit, costing time and advertising fees. At too low
aprice the broker receives a lower return on time and
advertising. The seller receives a less than favorable
return and will not refer new clients to the broker.

A good broker will make the sales experience
positive by handling inquiries, setting appointments
and marketing, negotiating, and selling your
aircraft, without becoming emotionally involved.
The broker handles all of the paperwork, including
sales contracts, bill of sale and wire transfers.

The broker pays sales expenses and expenses for
preparing, marketing, and cosmetically maintaining
your aircraft. Aircraft sold through brokers sell more
quickly, reducing insurance, hangar or tie-down
costs and the chance that an annual will become due.

Brokers have more resources for marketing your
aircraft, with dedicated websites, hundreds of
publications, experienced sales reps, aircraft
appraisal software, and personal knowledge of
maintenance and record keeping. Experience and
resources adds up to a successful sale!

The brokers at Gerdes Aviation are professionals
with the expertise, training, and resources to sell
your aircraft efficiently. Emotionally detached from
the sale, they are better equipped to represent your
interests. You are likely to receive the same or
greater return, with less time and expense.

. Contact a Sales Professional

Daniel Wotring: (714) 423-4440 cell

Brian Gerdes: (714) 686-3601 cell

Office: (714) 525-7535
Email: sales@gerdesaviation.com
Website: GerdesAircraftSales.com or

GerdesAviation.com
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